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Seek for Opportuhitiés- and ‘Ba'd:-.Luck:' 'Wi_ll Flee.

OMT one once gald: ! Fhs suceesstul
iy gaye e has made himeelt so, and
the unsuecessful i says he has heen
made so.'

e was rlght.  The peoplo  with
whom I am acqualuted who have done well
In e are excecdingly cnergotiotn siriving Lo
Impre=s on me the fael that they have done
1 il ot of thelr own head Thoge who
have falled are equally In ¢ eal In L'¥ing
to persuade me that thelr fallure has been
all a matter of *ghedr bad luek.'”

1 alwaya tnke both of these statements with
n liuge graln of salt, ‘Che mien and women
who lhave sueereded have, In ninoly-nine
enses olub of n hundred, lorgely deserved to
syeceed. Fortune, however, has  helpetdl
them, Those who have falled have, i nine-
ty-nine enses oit of u hundred, contributed to
thelr own frllure, They are not gqulte so free
from responsibility as they are Inelined to
argie. There are few people to whom op-
portunities do not come at some time or nn-
other, But some have n peouliar faculty of
making the best of them, and some eliher do
net recoghlze them or are unable to utlllze
them,

* *
vLuck” Often a Deciding Element

There {5 n consldernble element of fortune
{n Hfe. One of themost successlul Inwyers,
a man whose income runs tnto five figutes
A Year, cante Into prominence through the
aceldental absenca of some other counsel
enpaged to argue ooease, In which he was re-
tnined ns a kind of ornamental peraon,
thrown In to add consequence to the appear-
ance of his leaders. liut the lenders were
away at the eritleal moment, and the young
Inwyer had to supply thelr place, e did s0
so katisfictorily that In o few years he was
eclipsing those lenders.

Ipon the other hand, o friend of mine,
whoso particular holby it 15 to assert that
man ** carves his owndortune,' and who has,
of ponrse, been remarkably suceezsiul, while
golng to conelude n plece of buslness from
which he would have reaped some thousands
af dollars’ profit, woas knocked down by o
eab, nrrived Into In eonsequence, and then
only {o find that the business had been! con-
cluded with a rival flrm,

Ho admits now that, after all, & man may
be fortunate without blame ntiachlng o
him. That cabeonverted him Lo a considera-
by more sympathetle view of persons who
do not happen o succeed in everyihiug they
take In hand,

»

*
Life Like a Game of Chance?

A young frlend of mine, who has held a
posl in an old eslablished firm for years,
during which tlme he made excellent prog-
ress, Euddenly found all his Immediate hopes
dashed by the fallure of the firm, 1tls ob-
vious Lhatno blame could attach to my friend
for that.

On dhe other hand, T know 2 person whno
hougfll a small business flve yedrs wigo. He
cateulated It should bring him In something
Ilhe $2,000 o year 1t 15 bringing hdm o
£7,000, thanks ton natubility © discavering '
the place, and glving It such an advertise-
ment that Lk hog been thronged sinee, The
ane man's milsforlune und the other's good
aeal to me equally matters of what

foriune i
people call * luek,"

Phere are misforiunes which no one ein
foresee o provhie agalnst. Opportunities,
agzain, occur to people in o peculinrly for-
{ultous fashion, But life s not o game of
chanee, wfter ol

There are, then, circumatanees In 1lfe which
are entirely beyond our control. There are
pthers which we can vurselves govern; ond
these ara the ones which are worth our
thought—the opporiunliles that come within
aur grasp.

1,
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Opportunity May Be Sought.

A good dehl can be done In inding oppor-
tunlty and Improving it j

1 had (wo friends," sald Barnum. ' One
of them tnvented asonp, 1t was a magnin-
d cent soap.  What did he do with iL? Just
washed himself with i, sir—jusl washed
nimsell with 1t and died a poor man, ' The
other had w seap not 1 to walk In the same
sectlon,  What did he do with i, sic? Ad-
yvertlsed, and Hyed in gold, '

I danoteay thotopportunlities alwaye come
by advertiglng: I do say that Lhey eome much
more plentirully to those who seck them than
10 thoze who do not. Sceking opportunitles
1o Ao better ought to bo as recognized wopart
of a person's worl as the performance of hla
seil
sBlttng

under o cherry tree with one's

T is no ensy tnsk 1o kedl the Slm':,' of an

invenptor, as 1 hinve been requested to

dn, An dnventor's story s really never

fully told unthl he dics, s frst Inve

tlon merely opens up i viste wherein
Mo vast podsibdlitios (o the futare, and there
Is no time o lz e, ance ha i sl with
tho dnventyve fever, when e can eandldly
b dthut 1 worl 18 done.  Edison {5 &
1 iastrntion of this, s well ns
H a ol nthers who e ol o well known.
Besldes thls, the ldlosaner of Inveniors
put therm bnoncliss sepn o from tho ordis
nary mortild of 1 1 hope Lhat what Lsay,
will not sound egotlstienl or self-consefous,
1 oo readly teylieg sineeroly 1o look alb the
whale gquestion outside of my own Bl lvidu-
nlity s bt every ane who has come in cones

with Inven lone thpl they hove
wl pecullariles. They oro odd,
Couadnt, curlous, fanefful,

Liing else thal you care to

L3 ®

e s barn tovan invenlor, My

i, Possibly 1k beoguse ey

1 PG Lo BV rTitn W tothey
1y slhgulor p aulivy, 1 Kpow gy

dived fomy favor,
thut 1 alsplny il fhnetive nventlve
il thd tenedor e of B L
woterpernment all iy own, Now,
thle thoat all of these nloa
ietad vo eover up e Tuet that
el be ey Db v gnnnad Jeandd to o wadkoed at
Wl hours of the day wod nlght, Inany
nty bowell recall et ol o Doy L umil greal
strdting  Imoglioey
L i wdih
my laynule

blruct oy . 4
* ik
. .
Some Moke Fortunes,

Aner T hud Anlshed m hnaling, 1 at:
tended aleorure ghvoy hyy penl orntor—
1 1hink $t was w Dr. Co o hndels
phii=who pychke on e vt possibliticg
that lay before the vou man of Amorles,
Among athae thiogs he poloted out the great
field thut lay opon o lnventors, and incls

. who |y LI1TS
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At

il

mouth opon won't enteh much,' sald Moody.

v ot up the tree, friend, and glve the
bronch a shalke*

* "
Many Prefer Groaning tp Looking.

It I wonderful how tany, though, prefar
the sitting down role, and grumble that the
fufes nre unkind to ihem when they @o
emply Away, Anmong my nequainionces are
men and women who, at the end of four or

“five years' employment, are [n Just the same

situation they were In at  the beginning,
They eomplaln to me zometimes that they
never get o chance, When T puggest tha
they might try and ma ke one, they are of-
fended, There people are hard workers, tog.
Thoy ire not [ille. But they have not devel-
aped the foeulty of looklng forwurd anil
plynnlug to do better. Few peaple ever cul-
tivate I, Thoge who do (i it pays.

“1 am one of the most unfortunate fei-
lows In the world,'" a frlend groaned to me
n few dnys slnee. 2

It was hlg normal conditlon, and T dld not
betray pecullnr curlosity (o diseover the lat-
cul cauge,  He will L anolher in n month
or Ho. He walted o moment or twe, and
went ong

* You remember that buglness coneern that
wus golng to swart, and that I spoke to you

nventor Tells How He Made His Success.
By D. C.

dentally Instanced the enormaus fortunes
thit had been made by the paienteesaf small
and unconstdered artleles, Ilo sold, ataong
other things, thit the stationer wholnyvented
the rubber tip for lead penclls made n for:
tune of $100,000; the genfus who deyised the
roller skate, which affords so mueh amuse-
ment Lo the youth of the land, came out of
that with a eool milllon dollars; the Inventor
of Lhe gimlel gerew enlleeted In poynitles
S,700,000 before he Anally gave up his in-
vention: the (houghtful person whe deyised
gopper toes for boys' shoes mnde $200,000;
while the Invenlor of the needle threader
s credited with having colleeted $10,000 @
year for wany years: the vetuen bull toy
hroight s owner SH0,0000 0 yeur; while Lk
dunelng Hm Crow netted the lnvontor $75,000
noyeur forseveral years Phuraoh's serpents,
noomere chemieal comblnation, wos worth
50,000, while the gluss ball which hangs over
pad Jots netted the man wha thought It out
SRR, Tatting cery paper on ploth wid
warth $50,00M, white 1t s elubmed (hat the
patentes of metnl pliate sales and heels Tor

“shoe, o elght yenrs, recelved a total of over

£1,000,000. There were many more flgures

al the same kind, Lbut they nare tog numer-
oud to dntroduee Iy an nrtlele of this kind,
J # W
Technical Training Helps,
Iy this thne | had the fever bodly. 1

wenl tooa lechnleal sehool and learned (he
prinelples of meehondod, and alwe that went
o work dn oo machine shop, foe Il well
contelved deda regarding the direotion to
1ok e workl of inventlon. Years
ony wd o lmporiant rosyliy enme
ehout, 1 gat marriod ond b o smadl fommls
Iy, sl the whille ponking o decint Uving e
o flept elasg mephande, D hpd o e ghop in
the rear of oy house, and here | worked
oyvery night in the week [noan effort (o pers
feet o certaln manufncturing deviee, I cune.
nul pame I hore, Fov 1 now an oartlels
widaly rnapufaetured daud veld (ool perts of
the Unlted Btutes,  ‘he thing earried ma
away te duch an estont that Dobtalned three

By Prof. E. G. Minnich.

about, da you noei?’ 1 nodded, "WWell,
Johnson's got the post as advertisement
manager. I might have had it forthe aek-
Ing." : 3

“ \Why did ‘not you ask?'' I Inquired.

# Never thought of It (1] the otler fellow
got it,” he replled. "I tell you I am the
mast unlucky chap thalever Uved!"

The real difference  belween Johnsan and
my friend-Is not that Johnson Is the luekler,
but that hie looked about him, and my friend
did not. i

1 ‘. "
Others' Success Discourages Somo,

e suceess of another person in something
where onp might have succeeded nnescll 18
to" most people pecullarly disheartening
eyent, 1t pught not Lo be, but It Is, Beers
bohm Tree, the uctor, tells the story of two
actors whao recelved the Intelligence onp day
that o friend of thelrs had just recelved gn
engagement ataremarkably enviahle splary,
One of the aclors made up hils mind toput
rorth nll his energles to follow his example.
The other came to the concluglon that he
was o unforlunate, and It was not ' worth
while trylng ' at all, The suceess af athars
{s Just the reason why wo should be encour-
aged 1o hope for kuccess oursnlves—]we are

worthy of It; and when we hear of thefr hay-

Carney.

{
months' leaye of abkence from my employ-
moent, and during that time 1 worked day
and night in tha INtle ghop, T was there
for days ot a tlme without secing the mem-
bers of my family,
L} *
Discoverles by Chance,

Inthe meantime I continun] plugying away
b my lnvention. It was all eompleted but
ana Hille link, which ecomed to eluds me
with nlmest devilish persisiepee. Tlme and
aialn 1 falled, but sUI T stuck 1o my work.
There were perlods when 1 wos Lempted to
ery with rage nnd dlsuppoiniment, I beeama
i nervous wreek, but still Teantinued at my
golf-nppolnted tagk, Finally, one day while
wilking nlong the gtreet [ noticed a pecullap
movement In the wheel of n big wagon, and
Hige n finsh the thought that 1 lad been 870P:
Ing for g0 many weeks and months came o
me pe o0 nsplration, I hurrled back (o the
shop, stald there all Lhe nficenonn and evens

“ing, and heforo the elock had siruek tho heur

of midnight T was able to gliout * Burelal!’
I patented the devieo, snd 1 am now at the
head of o manufacturing concern which 18
placing It on the murket In Jarge quantitics,
S ¥ L
Petermination Wins,

It geeing o me thal thers is  food  for
thought In this experionce of mine,  The
man who determines todo s tUing, whether
L be a patent or something else, nsuslly
puceeeds, put s determinnlion must be renl
and not nedfelal or assumed.  The world
peels with examples of non who Reconis
pleh thlngy tn splle of poyerty und ather
obglue]es,
of B Whitney, tho poor echool tencher; of
Cleorge Bleplenson, & negleetol miner's hoy,
and Fou will bie eonvineed that pluelk nnd
colrngn are hound to win, The Unlted States
Loy (6 Aled with boys, many of whom e
poer @ ehn b, and yet hayve the broins and
lngenulty o wirn out Inventions which witl
Burpass  those alrendy known to mapkind
and reallze fortunes which wlll seem fahy=

hink of Edieon, the newshoy i

il

ing opportunitles, we should be assured that
there are llke ones forothers.

4 grudy the successful man and his meth-
ads, and do nol be loo conceited tolearn from
him. He ls o thing lo he thankful for as our
objcet lesson, 1€ you only have the wisdom
o dearn,” sald one of the Rockefellers.
“ alost people are eo ireltated by the puccess
they might galp knowledge from thal, Iin-
gtend of studying i1, they turn their eyes
pway from (' !

s Never permlt ‘yourself to belleve that
you nare mn unfortunale person,'' dealared
Ttothschild, *1f you do, you will nrobably
really become such.'' The peaple who most
loudly deelare that they never have opporiu-
nitles are frequently jusl those who, when
thoy do come, are so unfitted to avall them-
selves of them Lhat they can do nothing with
them. Keep ‘(e for what may happen
pnd the occasion that may arlse,

o [ have been bleszed with much good for-
tune,* sald Sir Henry Trving, ‘' but I hive
worked hord, and [ hove endeavored always
to-do my besl, and tricd not to'lean on for-
tupe’s arm with more welght than 1 could
help. T think there Iy generally enough good
fortune for every one 1f he or she hns oyed
{g see It, and o will o selze upon It

 Cournge, perseverance, patlence, are the
groat fortune finders,'” sold 1merson, “ TE
a man has these qualities, he will find himselt
{oa llberally endowed (o be overlcoked by
her.”

lous even in this day of milllonaires and
billlonalres.

Bul the man who hopea to win must never
glve way to dlscouragement. A [rlend of
mine oneeInvented eye glnsses which were
o shnaded on the edge of the lena that the
wearer could see what was golng on be-
hind him. Ha thought it would il g long
feit want, and ofter o great deal ol palng-
taking work he pérfeeted o palr and sent
{hem to tho patent afllce at Washington,
Alter walting muny weary months. word
epme buek Lo him that he was loo lole,
that geventeen piher persong hnd slrendy
patented something that was elther simllar
or much llke his own.  Ho It must not be
apsumed that you are the enly one wgh
Ideas, B

L *
/Inventors Absent Minded.

I liave alrendy epoken of the eceenirioliles
(ol inyentors; but this friend of mine reminds
“me of something stllinore pravalent nmony
them, and that s tllqln absent mindedncss,
Onee whep my fl'li:ntl.-;wllﬂ worklng on o cers
{ain thing, which aflerwards turned oul Lo
be suecessful, he was scarcely on speaking
terms with his wife and children, Onedoy
s wife galled Wm down to dinper and he
. dropned his tools mechanieally and went 1o
e dining room In o sort of a tranee, Ho
sal there for ten or fifteen minutes, not gay-
ing n wold to any oneor doing nnything, Al
the end of that time ho picked up his nap-
kin with great dellbepation, und, wiping his
manth, wolked aweay from the table with-
onl having enten p morgel of faad, e went
back ta his work |n the full bellet that he

had had a full meal,

T wm fortupate fn heving a numbar of,
friends wha are elther inyentors or intercst-
edd 1 dnyentons, We have gotten {ogelher
o Ntile organizalion which wo playfully
onll the Inventors' club. YWe meetl at one an=
olhier's houses, and it |s surprising to find out
how  much better nine hewads are than one,
Things as mysterlous ag nlght became as

Lright and vlear 8s day, It has always been.

g0, 11 wus Lhe cose when Columbus made

{he eEg stond on Lty hend, andiit will cantinue

to be ee untll the end of recorded tims,

Ignorance of B

Salesperson’sGreatFault 3

usiness

. ByC. L. Martin.

T has been snid that the greatest fault

Fram Uie vlewnalnt of Lhe eustomer 1hla

may ba a just erliiclem, though yonre of

experlence ae o professlonal ghopper have
nol shown that eleris nra so different from
othior. hiwmnh belngd In- matlers ' of polite-
noss, conalderation, nttentlon, and kindred
Lralts)
olitsg together and you wil 1ind nboul nine
hindred who have Ilttlo’conalderation . for
other people under any elrenmsglances. Pinc.
ingg tho thousand peoplo behind the ocounler
of o great department slore cinnot chongo
thea figiibes, Often |Lixthe fault of the cus-
tomer I sho rodelves Fude treatment ntitho
hands of n clerk, for aven cuslomets aré
trylng gomolimen, Tk

T'hers s/ another side to this questlon of
the deflclencles of clerka which s Imporiant
from (he employer's slandpolnt at least, and
ane whish even lie [alla to realize In muny
cases, L Y

The averagoe clerk knowa Httle aboul the
goods he sells over the countor, It la thly
jnak of knowledgo of tho goods ho handlea
and Lhe stoek carried In the depariment
which most frequently allows trade lo 8llip
through his fingors.

Tho sale of o bit of merchandise peoms on
g face a simple thing. Itls pummed Up In
n reatiest fram the customer, the filling out
of n check,by the clerk, wrapping and de-
livery of the parcel. Inslead; however, of Lhis
belng a epmplele trapeaction in {igelf 1t 18
really the consummution of 'n transnelion
which has been pending for months and for
which much time and many dollars have

hean penty

' ot the clerk Is lnck of conalderation,

* *® i

Buving of Stock Counts.
ays of large husiness and koen
MThe first thing which has to
be consldered Is the buying of the atock ot
merchandise, and this means heavy ex-
penso, noL anly on account of the money In-
vosted bul hecausg eompetent DUYETH are
senrce and demarnd good sala ries. 'I‘hll: goods
mist be well bought,

Thera 18 an old saying
bought are half sold.!” Twenty-five years
ngo this was true beyend a douht,  Today
eyvery inerchant explalts his goods by ndver-
tising. In additionlo being well bought, they
must he well advertlsed, No matter how
well advertiged Lhey may DLe, Lhoy must be
displayed In n manner gllted 1o the adver-
\sement. Each one of 1hezo hranches re-
qylros competent, high sularied men to direet
and enrry out the work.

wa wll assume that each has done his
work thoroughly up to ihis polnt—the mer-
chandlse his been enrefully chosen, hought
at & figure o Insure good profil to the mer-
chant and reasonable price to the customer;
{1 has been andvertised in n strong, interest
holding riyle, and displayed In n monner to
supporl the advertisement. JAlL thls eritleal
point the clerk Bleps in and’ mreets Lhe cus-
tomer to finlsh the iranspction, If he is
compolont, knowsd hig business, and, abave
all, knows his stock, everything will work
out as planned, but jet.an Ingompetent 'elerk
come In at this moment and he can destroy
every possibliity of o sale Lhat has heen
worled up by weeks of preparation. In
five minutes he can do more harm to hisem-
ployer's Inlerests than ean he remedied-inas
many years, And, aecording to one of Lhe
lnrgest employers {n this city, It 18 more
aften ignorance of the goods he handles than
any other one thing that spolls the trade ot
Lhis polnt,

These are
competition,

that ** goods weil

* L] i

Clerks Don’t Know Stock.
First of all he doeg nol know his stack
thoroughly. There I8 usunlly one person in

Gather a! thousand peoplo of any,

a department who knows the stook, and the
reat have to ask him If He ta there, and, it
noly let It go,  IE i custorner nslis for somes
thing not In plaln alght she I8 told that * we
nover have much eall for {hat i so we
don't keep It Tho customer goes whero
they do lkeep It,

Leas than noweele ngo I went Into adepart-
ment &lore Lo get n eortain kind of 4 coreal

" cooker which has glven eatlstactlon Ih our

houschold for severdl yedard, ‘Uliree elerks
told o that they had nothlng In stock by
the name I mentloned amd  nothing even
unsivering Lhe deseriptlon I guve, The hend
of the department wnd ealled, and ho said
they had hothingiby that name, and did not
know whers 1L could be oblilned,

On i chalr was n girl dusting the tinwnre
on a high shelf. Bhe had caught snotehes
pf our conversation ond gol down to hear
more. Turndng o the young woman who wos
walling upon me she’sald, * Ien'L that what
sho wants over there on Lhat shell under the
counter?’ It wan exactly what 1 wanted, :
nnd she wad tho only one who even knew
they had i, although the nome wos stimped
pladnly on'the top, 1 lost half an hour's
tine, no end of putlence, and almost left the
store in disgust—the glrl who knew Lhe stloels
giived the customer, ) J

Ineldents of this charaeter could be glven
without number, but every otne haa had slin-
flar experlences ung can draw [rom his own
memory. ; :

[ "
Clerks Should Study.

The clerk who wanly to succeed—who
wanis to mole himselt consplouously indis-
pensable to hig department—and who |s am- J
bitlous to becomne & buyer— should train him- '
Bolf Lo know by sight and touch cach grade
of goods he handles, Ile should look every-
where for Information In regard to his line,
not anly In the advertizing columns of hisand
other firmg, butalsgo in whatever printed mul-
ter comes to hand, Almast every manuficlur-
er does more or less adverilslog nowadays,
glving much Information as to methods In
manufacture, reasons why hls product Is su-
perlor, und suggestiony for s use. Astotihe
superlority of the ariiele it |8 well to form an
apinlan’ Indepersient ot all statements mada
{hereln, but as te Informition along olher
lineg much ean be galned In this way. It
makes no difference where the Information
f3 abtained |t it be accurate. .

[t {8 & point worthy of nole that while only
high clasy men are employed Lo take all pre-
Hmingry stepd leading up to the snle of mer-
chandise, when It comes 1o tho actual traps
nctionover the counter it Is most often turned
gver to those who are nol eyen Lalrly well in-
formed in regard to the goods they have in
hind.

Employers are helpless to @ great extent in
this regard. Bome try lo hold to ceértaln
standards, butl mast of Lhem are obliged lo
take such help e fsoffored.

* »
Schools for Salesmen.

There are schools of every kind In the
country today, VWhy not a school for clerks?
A eorrespondence gchool, for exumple, eould
glve & gencral course of insiruction adapted
to all lnes of salesmunship and follow it up
with speclalizing coursus in lnens, china,
allks, pletures, hardware, or other lines car-

ried In & blg store. The gonoral course would i,—"

he ihe same for all and when eompleted (U
could be follawed with ns many specialties as £
the ambition of tho clerk might supgest,

Burely w course of study of thla charncter
would ba Indorsed by employers, it would
rilsn the standaed of clerlks, and post-grad-
untes would be entitled to better saluries
than they could otherwise command.

for Ostentatious Man. |

By M. M.

CCABION led me, o short time sinee,
to & physlclan's oitice, As I was
yshered into the Inner room amoze-
ment selzed me, for there before me
in place of the guiet, dignified man of

medicine, Blood the veritable llkeness of o
bunke steerer of the moat virulent type,
Thete was the violent dressing, the blg yellow
dlamond In the shirt front; the showiness of
manner, und all that procinims the cheap
swell, who faghions his habit with & mistaken
lden of galning the publie esteem, Just be-
hind this dazzling image stood a lnrge cabl-
net, contalning many surgleal instruments of
glittering splendor, enough Implements of ths
trada to eut and curs hundreds; and yet the
ante-room held hut one lone walling putient.

The: man was Dplainly outshono by hls
toals; and the cheup glitter hod o tang of
hyproerisy about 1t which was shown agaln
when the ielephone rang, The surgeon
rughed to the recelyer and In @ pompoua
manner gwelled forth:

AN, A case of lifo nnd dealh!"

Then he Naunted down the stalrs, o very
Popinjay of apn Lsculapius.

® ¥

In the Ulamour of the Spot Light

There was n certajn ale of instablity, n
glnmour of the spot Mght, and ‘s certnin
charlatanism abent it all that impressed mo
wiih the fact that I waslooking al Qatenta-
tlon personifod in the great city of Chlecago,

Buch & bid for popular tayvor will never
guceced, When one has need of a surgeon
one demands the aid of o hard headed man
of Helence,

The world has an astile eye and can keen-

ly mark the difference between the renl and:

the make belleve,

A business man should have no use for
that which savors of tho sham and the artl-
flelal, Thus does one cf Amerlea's BucceEsy
ful men spenk of higslart In business;

" In orider to secure my credlt and char-
neler o a tradeaman I took cars not enly
ta be In realily Industrlous afd frugal but
to nyold all appearances to the contrary, L
dressed plajnly; I was seep at no places ot
Idle diversion; n book, Indeed, sometimes de-

bauched me from my work, but that was:

geldom und gave no seandal, In apder to

ghow that [ was not above my businesg 1.

gomelimes brought home my  purchages
through the strests on & wheelbarraw,  Thug
belng csteced aa an Industrious, thriving
young man, and paying pramplily for what
1 bought, the merchants solleited my. cus:
tom, and I went on swlmmipngly.'
- »
Megnificence Belongs'te Rich,
A man must heed publlc opinion in th

Atwater.

general conduct and bedring of his private
1ife If he wishes to nvold unfovorahle com-

ment, whieh will In the end be to his disad- ¢

vantage, Y Magnlfcenee," It Is sald, " 13
the decency of the rich.'

An officer, holding o high executfve posl-
tlon in m great corporation, was oncdg visiied
by a director of the concern, and thls was
the sharp question suddenly put to hlm:

Y What are you' willlng to pay to keep
your place?

“Why, I don't understand,” wns the re-
ply, "I like my work and [ would rather
piy any maoney than lose my job,"

Y1t not & questlon of money,'’ rejolned
the other, * Dut there's no price you muat
pay If you hold your place, You have got
to pglve up this oatentatlous woy af living
you have, thls rockless putomoblle driving
In the face of Jocul ordindnces, You must
ohsérve the appearances of propriety and
not Jike o sober minded, decent, self-respect-
ing eltizen, .The publie has an Intorest In
\hls eorporation, and the publlc looks up to
you ns an officer of il You must reflect
oredit on the concern &nd cut ‘out your
ostentntious display or get out. Pay this
price and we'll leep you.”

L3 *

Desire for Splendor Is Primeval,

The dealys that geems Lo be Inherent inthe
human breast of appearing splendid, magnifl-
cent, and sumMpLuoue |8 floubtless the prime-
val longing of the Bavage man for the asten-
tatlous fenthers and heads,

The professlonal man who wishes to ad-
vanee himeelf, the trafiesman who wints
alepdy’ potrpuagd, {he salesman or other
emiployd who wishes Lo clihb higher, must
know what I8 fititor hig position nnd hinve
the gtaming to curb any propenaity to prodl-
gollly or magnificence poyond his means,

Madam Grupdy I8 & fickle damo, and hs
who: hoeds her yolee will oft find himsell in
suql stralis,

An acquaintance of mine, o waman of soma
wit, thus humorously expreased this senil-
ment_in telllng of the purchasa of n new
home of double or triple the value af the old
one, -

W Wa'ra nleely settled and I want you to
come nni sce u§; bul our house Is not furs

nlshed yet,'"

W Mot furnished? ' I echocd, knowing that
tha old home had heen well tlled with good
furpiture and cholee pletures and decorn.
tions,

1well, na. You Bee, the trouble Is our
things don't at all cdme up o the fing heuse,
Naw, we pesitively will have tn-yefuralsh
or have puople soy we can't aftord It, and
we're In duty bound to proyve we can afford
It even IE we hnve to go Inta debt,"




